


 

 

 

 

 

 

 

WFE Members 
(as of December 2008) 

 
 
 

Amman Stock Exchange 
Athens Exchange 
Australian Securities Exchange 
Bermuda Stock Exchange 
BM&FBOVESPA  
BME Spanish Exchanges 
Bolsa de Comercio de Buenos Aires 
Bolsa de Comercio de Santiago 
Bolsa de Valores de Colombia 
Bolsa de Valores de Lima 
Bolsa Mexicana de Valores 
Bombay Stock Exchange 
Bourse de Luxembourg 
Bursa Malaysia 
Chicago Board Options Exchange 
CME Group 
Colombo Stock Exchange 
Cyprus Stock Exchange 
Deutsche Börse  
Hong Kong Exchanges and Clearing 
Indonesia Stock Exchange 
IntercontinentalExchange - ICE 
International Securities Exchange - ISE 
Irish Stock Exchange 
Istanbul Stock Exchange 
JSE Limited 

Korea Exchange 
London Stock Exchange Group 
Malta Stock Exchange 
NASDAQ OMX Group 
National Stock Exchange of India  
New Zealand Exchange. 
NYSE Euronext (New York) 
NYSE Euronext (Europe) 
Osaka Securities Exchange 
Oslo Børs 
Philippine Stock Exchange 
Shanghai Stock Exchange 
Shenzhen Stock Exchange 
Singapore Exchange 
SIX Swiss Exchange 
Stock Exchange of Mauritius 
Stock Exchange of Tehran 
Stock Exchange of Thailand 
Taiwan Stock Exchange (TWSE) 
Tel-Aviv Stock Exchange 
The Egyptian Exchange 
TMX Group Inc. 
Tokyo Stock Exchange Group 
Warsaw Stock Exchange 
Wiener Börse 

 

 
 
 
  
 
 
 
 

Every effort has been made to ensure that the information in this Survey is accurate at the time of 
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SUMMARY 

ü Member Exchangesô Financial figures and market indicators (2004 ï 2008) 

 

2004 - 2008 financial figures (USD billion) 
          

 

2004 2005 2006 2007 2008 
2007-2008 
% change 

Total revenues 10.66 11.23 14.62 22.72 23.57 3.7% 

Total costs 
 (before interest & taxes) 

7.85 7.67 8.01 10.90 13.87 27.3% 

Net income 1.94 2.55 4.06 8.79 5.33 -39.4% 

Equity 18.46 16.24 19.34 59.20 61.84 4.4% 

       
2004 - 2008 equity market indicators (USD billion) 

  
       

 

2004 2005 2006 2007 2008 
2007-2008 
% change 

Market capitalization 36 863 41 410 50 791 60 854 32 551 -46.5% 

Share trading volume 42 266 54 765 70 035 112 968 113 602 0.6% 

Performance  
(WFE global average index) 

+15% +10% +23,8% +18,3% -41.9% - 

 

 

2004 - 2008 derivatives market indicators 
  

       

 

2004 2005 2006 2007 2008 
2007-2008 
% change 

Options (million contracts) 5 447 5 981 6 626 8 333 9 285 11,4% 

Futures (million contracts) 3 228 3 878 5 020 6 851 7 789 13,7% 

Total  (million contracts) 8 675 9 859 11 646 15 184 17 073 12,4% 
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ü 2008 Cost and Revenue Key Conclusions   
 

 

Ĕ Gross revenues reached USD 23.57 bn, up 3.7% compared to 2007 (a new record but a 
very small progression compared to 2007 and 2006) 

Ĕ Adverse market conditions affected 2008 profitability:  

- Net income was down 39% at USD 5.3 billion 
- Average pre-tax earnings margin was 39% (>50% in 2007) 

Ĕ Average PER for listed exchanges fell 50% to 13.2 

Ĕ The inclusion of CME & ICE reinforced the derivatives business weight within the 
membership (the two exchanges alone generated 14% of revenues and 19% of net 
income). 

Ĕ The recent North Atlantic mergers gave the U.S. a dominating weight:  49 % of total 
revenues are generated by exchanges located in the Americas, and 42% of total revenues 
are generated by exchanges located in the U.S. 

Ĕ 82% of members are for-profit, and 42% are publicly listed 

Ĕ Trading revenues remained the top contributor to revenues (53%), followed by 
services (33%) 

 

 

ü A transition year? 
 

Adverse market conditions 

2008 might appear as a transition year. After impressive growth figures in 2006 and 2007, the 
financial figures are affected by the 2008 market turmoil. Total revenues are stable, but margins are 
strongly reduced. 
 

Increasing weight of derivatives within WFE membership 

The inclusion of CME and ICE in 2008 clearly re-balanced the membership. The weight of 
derivatives, whose increase has been observed in the past, is now very visible with these two giant 
exchanges active only in this segment. As they are among the top 10 exchanges by revenues, their 
weight is now massive. 
 

A pause in the consolidation process 

The membership was stable in terms of legal status changes after years of active consolidation. The 
financial figures are still sometimes difficult to analyze because of some non consolidated figures. 
The main financial impact in 2008 was the notable impairment charges at NYSE Euronext of almost 
USD 1.6 bn in 2008 (equivalent to more than 10% of the industry total costs). 

 

A major geographical imbalance 

The consolidation observed has given the U.S. an extremely dominant weight, with 42% of total 
revenues generated by U.S. members, whereas they represent only 5 members in all (a bit more 
than 10% of total membership). Obviously some of them have important operations overseas but the 
holding companies reporting are located in the US.  
 
This trend is just slightly counterbalanced by the DBAG-ISE merger, the newly constituted group 
accounting for more than 50% of the EAME total revenues. 
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INTRODUCTION 

ü General remarks 
 
Attention should be paid to the relative difficulty of comparing financial figures among exchanges at 
any one point of time, and also over a period of several years. Financial reporting standards differ from 
market to market, with some members using IFRS while others follow national GAAP standards.  
 
Although most membersô fiscal year is based on the civil year, some are not; and several reported 
figures covering only part of 2008.  When this occurred, they gave full 12 months information up to that 
reporting date. 
 

 

ü Foreign exchange variation 
 
The US dollar was up against most other currencies in 2008. As these variations can affect quite 
significantly the performance percentage from one year to another, a second variation indicator has 
been calculated using the 2007 exchange rates for 2007 and 2008 figures.  This allows an 
examination of variations regardless of the foreign exchange effect. 
 

 

ü Mergers and financial integration 
 
After an important wave of mergers in 2007, 2008 was more of a consolidation year, and most merged 
companies were able to report figures for their whole group. This was not always the case for the 
previous study. Unfortunately, there were still some exceptions where the newly merged entity 
reported consolidated figures for 2008, and unconsolidated figures for 2007. As a result, comparisons 
from one year to another are, once again, to be looked at with good deal of caution. 
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This survey is based on the responses of 45 Federation members.  
 
 

Amman Stock Exchange 
Athens Exchange 
Australian Securities Exchange 
BM&FBOVESPA  
BME Spanish Exchanges 
Bolsa de Comercio de Buenos Aires 
Bolsa de Comercio de Santiago 
Bolsa de Valores de Colombia 
Bolsa de Valores de Lima 
Bolsa Mexicana de Valores 
Bombay Stock Exchange 
Bourse de Luxembourg 
Bursa Malaysia 
Chicago Board Options Exchange 
CME Group 
Cyprus Stock Exchange 
Deutsche Börse  
Hong Kong Exchanges and Clearing 
Indonesia Stock Exchange 
IntercontinentalExchange - ICE 
Irish Stock Exchange 
Istanbul Stock Exchange 
JSE Limited 
Korea Exchange 
 

London Stock Exchange Group 
Malta Stock Exchange 
NASDAQ OMX Group 
National Stock Exchange of India  
NYSE Euronext (New York) 
NYSE Euronext (Europe) 
Osaka Securities Exchange 
Oslo Børs 
Philippine Stock Exchange 
Shanghai Stock Exchange 
Shenzhen Stock Exchange 
Singapore Exchange 
SIX Swiss Exchange 
Stock Exchange of Mauritius 
Stock Exchange of Tehran 
Stock Exchange of Thailand 
Taiwan Stock Exchange (TWSE) 
Tel-Aviv Stock Exchange 
The Egyptian Exchange 
TMX Group Inc. 
Tokyo Stock Exchange Group 
Warsaw Stock Exchange 
Wiener Börse 

 

 
 

When information was missing, the Secretariat checked membersô annual reports and financial 
statements, in order to include as many data as possible, when available. 
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1. OVERVIEW OF WFE MEMBERSHIP 
1 

1.1. FOR-PROFIT EXCHANGES  

37 members were for-profit entities in 2008 

 

 

 
More than 80% of responding exchanges operated on a for-profit basis in 2008, they were only 
38% ten years ago in 1998. 
 

1.1.1 Distribution by geography 

The global membership is well balanced regionally, with almost one-third of members in each 
time zone (see below 1.4). In terms of breakdown between for-profit and not for-profit, the Asia-
Pacific region has the highest proportion of not-for-profit exchanges (28%). 

 

 

                                                           

1 The lists of members by legal status, high/low income and top 10 markets are provided in Annex 1. 
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1.1.2 Distribution by market size and total revenues 

Nine out of the ten largest markets by market cap and trading volume were run on a for-profit 
basis in 2008 (the Shanghai Stock Exchange is part of both top 10 rankings and is run on a not-
for-profit basis). The same is true regarding the top 10 members by total revenues. 
 

1.1.3 Distribution by economic development 

In high-income countries, 95% of the bourses operated on a for-profit basis in 2008.  In low-
middle income economies, for-profit exchanges represented the large majority - 65%.  
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1.2. PRODUCTS 

Almost 50% of WFE members offer trading in cash equities, bonds and 
derivatives  

Caution in interpreting results must be used, as some members offer market operations for 
several asset classes, but derive the vast majority of their revenues from only one. These results 
are, however, a good indication that WFE members tend more and more to offer a wide range of 
products compared to past years when more exchanges were mono-product. Only 15% of the 
members offer trading in only one product. 

 

 
In order to simplify, and because revenues derived from bonds are marginal in the case of most 
WFE members, the following presentation will be used. 

 

 

When crossing this criterion with post-trading activity, we found that: 

Ĕ Cash only exchanges were not active in post-trading in 56% of these cases; 

Ĕ 89% of exchanges active in cash and derivatives also provide for post-trading services. 

Cash equities, 
Bonds, 

Derivatives

49% Cash equities, 
Bonds
24%

Cash equities 
only
11%

Cash equities, 
Derivatives

11%

Derivatives only
5%

WFE members by products - 2008

Cash equities & 
Derivatives

60%

Cash equities 
only
36%Derivatives only

4%

WFE members by products - 2008
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Looking at the regional level, 58% of members in the Americas are active in cash and derivatives, 
78% of Asia-Pacific members, and 47% of the EAME region. In terms of legal status, 87% of 
listed exchanges offer cash and derivatives trading markets. 
 
When focusing on the top 10 exchanges by revenues, seven of them offered cash and derivatives 
trading. Since CME and ICE became members in 2008, they are the two exchanges among this 
group offering derivatives trading only. 

 

  

Deriv. only
2

Cash only

1

Cash & 

Deriv.

7

Top 10 revenues and products - 2008
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1.3. POST-TRADING INTEGRATION 

As noted last year, there is a vast majority, almost 75% of WFE members offering post-trading 
services

1
.  

 

 
 
Looked at by region, we found out that 66% of the American members are active in post-trading, 
85% in Asia, and 68% in the EAME region.  The inclusion of CME and ICE in the American time 
zone has had an impact, since there were only 50% of members of this time zone involved in 
post-trading last year.  
 
88% of listed exchanges offer post-trading facilities. 
 
When focusing on the top 10 exchanges in terms of revenues, again, the inclusion of CME and 
ICE had an impact, since eight exchanges out of these 10 now offer post-trading services 
(compared to six last year). These eight exchanges alone account for 69% of revenues of these 
top 10 exchanges. This is due to the fact that NYSE Euronext is one of the two exchanges not 
providing post-trading services, and represents more than 25% of total revenues of these 10 
exchanges.  

  

  

                                                           
1
 The question was formulated broadly, in order to have a sense of the proportion of members active in post-trading. The 

ñactiveò category aggregates very diverse situations, from exchanges only providing for clearing to those active in clearing, 
settlement, and also depositary services. 
 

Active
73%

Not active
27%

WFE members active in post-trading - 2008
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1.4. DISTRIBUTION OF EXCHANGES BY REGION 

As mentioned last year, and is even truer for 2008, the regional breakdown is less and less 
meaningful when looking at financial figures, because of the international consolidation that has 
taken place. This first graph is based on the total WFE membership as at the end of 2008.  
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1.5. DISTRIBUTION OF RESPONDING EXCHANGES BY LEGAL GROUPS 

Listed exchanges represent more than 40% of membership 

 

 
After a lot of changes in 2006 and 2007, the distribution was stable in 2008, with no change of 
legal status from one year to another. 2008 is probably a transition year, since additional 
demutualization/listings may be expected in the near future. 
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1.6. DISTRIBUTION OF EXCHANGES BY WORLD BANK INCOME CATEGORIES 

In this breakdown, WFE uses the World Bank country classifications, and makes use of two 
groups: high and low-middle income countries. 

 

 

High
56%

Low
44%

WFE members by World Bank country classification of 
income levels - 2008
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2. FINANCIAL PERFORMANCE
1 

2.1. GENERAL REMARKS ON THE FIGURES 

The presentation of the general performance (raw revenues and cost figures) for 2008 will be 
reviewed according to different categories.  Membersô data were aggregated according to the 
following categories: 

¶ Profit objective 

¶ Legal status : 
1. Private, limited companies 
2. Demutualized 
3. Publicly listed exchanges 
4. Associations or mutuals 
5. ñOtherò legal status 

The definitions of these legal categories are explained in the annex 1. 

¶ Regions : 
1. The Americas  
2. Europe/Africa/Middle East (EAME)  
3. Asia-Pacific 

¶ Size (top 10 exchanges by market capitalization, top 10 by trading volume, top 10 by 
revenues) 

¶ Post-trading integration (active/not active) 

¶ Products offered (cash markets only, cash and derivative markets) 

¶ Economic development (following the World Bank country classification) 

 
 
The reader should bear in mind that the percentages observed when grouping members in 
these ways are quite constant when looking at other figures beyond the two revenue and 
cost indicators.  The survey will therefore only emphasize and focus on specific 
breakdowns where figures were especially noteworthy, or when there were important 
divergences from the mean. 
 

                                                           
1
 All financial and market figures are indicated in USD terms. 
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2.2. GENERAL PERFORMANCE 

Revenues were up 3.7% at USD 23.6 bn ï Costs were up 27.3% at USD 13.9 bn 

Total revenues in 2008 reached USD 23.57 billion, up 3.7% compared to the previous year.  
Though that is a new industry record, the growth is relatively modest compared to the previous 
years (+ 55% in 2007 and +30% in 2006).  
 
The spectacular performances of 2006 and 2007 were obviously linked to the very favorable 
market conditions, especially the total value of share trading volume, up 20% in 2006, and 44% in 
2007. Looking at the 2008 figures, market conditions deteriorated significantly: 

¶ The total value of share trading volume was stable (+0.6%) 

¶ Total equity market capitalization was down 46.5% 
 
The evolution of market capitalization clearly had an impact, as 83% of membersô fees structure 
is based, at least partially, on market value (see Annex1). The 2008 market turmoil clearly 
affected WFE members. As it will be mentioned when looking at profitability, it is also probably a 
transition phase for a lot of members (post mergers adjustment, further demutualization planned) 
combined with the entrance of non-exchange execution venues in several jurisdictions. 
 
When taking into account the currency effect

1
 (the dollar was up against most currencies in 

2008), revenues are up 8.9% on an adjusted basis. 
 
Overall costs were up 27.3% in 2008 (31.3% in constant USD terms). This is a major increase, 
especially given the very modest increase in revenues and the market conditions. Looking at 
membersô costs, it appears that most of this increase is due to NYSE Euronext and NASDAQ 
OMX, and are specifically related to past mergers and not operating costs. In the first case, there 
were very important impairment charges (write-down of goodwill), and in the second case the 
inclusion in the 2008 figures of OMX and PHLX operating expenses. When excluding these two 
members, total costs were only up 5.4% in 2008. 

 

                                                           
1
 Using the 2007 USD exchange rate for 2008 figures 
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2.2.1 Review by profit objective 

The for-profit exchanges accounted for 93% of total revenues and 95% of total costs (to be 
compared with 82% of the membership).  Within the not for-profit exchanges, it should be noted 
that the financial figures of this group is extremely influenced by Shanghai and Shenzhen 
exchanges. These two members represent more than 60% of the total revenues and costs of the 
total eight exchanges making up the not for-profit group of members. 

  

The net income figures show a slightly more balanced situation. 

 
 

2.2.2 Review by legal status 

When looking at the breakdown by legal status it appears that the overall revenues increase was 
largely driven by listed exchanges.  They are indeed the only group progressing from 2007 to 
2008 (+9.3%). All the other groupsô revenues are declining (from -23% for the association to -5% 
for the private companies).  
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The distribution of costs and revenues among each legal status reflects the weight of listed 
exchanges, which accounted for 80% of both revenues and costs (to be compared with 42% of 
the membership).  

  

The high concentration of the exchange industry must be kept in mind, especially when looking at 
legal status specific breakdowns.  In some categories, a few membersô financial figures are very 
dominant. The data set represents a limited population, so percentages can be quite skewed. 

¶ The association/mutual only consists of 4 members, and is quite heterogeneous. Its figures 
are largely dominated by the two continental Chinese exchanges and the CBOE. 

¶ The demutualized group is also quite diverse, and is largely dominated by Tokyo Stock 
Exchange, whose revenues accounted for more than 40% of the total in 2008.  Taiwan Stock 
Exchange, Korea Exchange and National Stock Exchange of India also have important 
weightings in this group. These figures show an obvious Asia-Pacific bias, too. 

¶ The listed group, which is dominated by NYSE Euronext, DBAG and CME, which 
represented, respectively, 24.8% and 20.5% and 13.5% of the total revenues of this group in 
2008.  

¶ In the ñotherò group, Istanbul Stock Exchange, Warsaw Stock Exchange, and the Stock 
Exchange of Thailand, accounted for 75% of total revenues in 2008. 

¶ The "privateò group is largely dominated by SIX, which accounted for more than half of this 
groupôs total revenues. 

 
Taking into account these biases, we will mainly use the listed group when looking at breakdown 
by legal status, as it is the largest and most homogeneous of the lot. 

2.2.3 Review by regions 

2008 represented a major shift in terms of geographical balance. The NYSE-Euronext and 
NASDAQ-OMX mergers combined with the inclusion of CME and ICE figures created a 
significant imbalance, a shift to where the Americas now largely dominate as they represent 
almost half (49%) of the revenues. This American bias is actually a North American one, since it 
represents 44% of the total revenues worldwide.  
 
Thus 49% of revenues are generated by 28% of the membership, the Americas time zone being 
the region with the fewest members. 
 
Going further and only taking into account the US exchanges, they contribute 42% of the total 
revenues. 2007 figures were much more balanced with each time zone representing almost a 
third of the total revenues (in 2007 the effects of the trans-Atlantic mergers were not fully reflected 
in financial figures). 
 
As noted in previous years, there is a significant difference among each time zoneôs weights in 
revenues and costs, where the Americas alone represent 49% of the total revenues and 59% of 
the total costs.  
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It should also be noted that as a side effect of the imbalance, with fewer EAME based exchanges, 
Deutsche Börse is now very largely dominating this region, accounting for 56% of its total 
revenues, and 54% of its total costs. 

2.2.4 Review by size 

The industry concentration is slightly increasing compared to 2007 as the top 10 exchanges by 
revenues now represent more than 75% of the total revenues (as compared to 73% in 2007).  
This is not a surprise, as revenues of the top 10 exchanges were up 10% in 2008, whereas other 
members had declining revenues (-11%). 

  

The imbalance between weights of revenues and costs between the top 10 group and the rest of 
membership is largely attributable to the special cases of NYSE Euronext and NASDAQ OMX 
costs in 2008 (see section 2.2). When taking out these two exchanges, the percentages of 
revenues and costs are proportionate for the two groups.  

2.2.5 Review by products 

The proportion of revenues generated by members offering cash equities and derivatives is 
stable compared to 2007: 76% in 2008. What is noteworthy is that the arrival of CME and ICE in 
membership significantly changes the remaining 24%. These two exchanges represent 14% of 
the total revenues.  
It is also striking that these two exchanges only represent 9% of the total costs, which may 
indicate a higher profitability. 
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2.2.6 Review by post-trading activity 

The evolution of revenues generated by members active in post trading is very significant. They 
represented 56% of revenues in 2007 and 72% in 2008 (in line with their 73% representation of 
the membership). The inclusion of CME and ICE as well as the effect of mergers and strategy of 
exchanges can explain this important evolution.  
 
The important weight of membersô costs among those not providing post-trading activity is mostly 
due to NYSE Euronext, which represent 70% of the total costs of this category, rather than an 
indication of higher profitability of members offering post trading.  

  

  

When calculating the same ratios without NYSE Euronext, the weight of exchangesô revenues 
offering post-trading facility is almost 90%, and the weight of their costs is proportionate. 
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2.2.7 Review by World Bank income categories 

This breakdown is stable, as exchanges located in high income countries generated 82% of total 
revenues, and 85% of total costs. It should be noted that the low income category is largely 
dominated by BM&FBOVESPA and Shanghai Stock Exchange, both representing around half of 
the category revenues and costs. 
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2.3. EQUITY CAPITAL 

Total equity capital of members reached USD 61.8 billion in 2008. Because of the mergers effects 
comparisons with 2007 are not very meaningful. Again, the inclusion of CME and ICE in 
membership had a major effect. Together they represent around USD 20 billion of equity. Their 
accession to WFE transformed the scale of these figures for the entire association. 

 

Listed exchanges accounted for 83% of the total equity. In terms of regional breakdown, the 
Americas now strongly outweigh the other time zones in 2008: 67% of the membership equity 
base is there. 

  

When looking at equity capital broken down by post trading activity and products, again, the 
inclusion of CME and ICE had a major effect on 2008 in favour of the post-trading group and the 
exchanges operating derivatives markets only.  
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2.4. PRE-TAX EARNINGS AND NET INCOME 

Pre-tax earnings were down 24% at USD 9.15 bn 

Net income was down 39% at USD 5.33 bn 

If members maintain their revenues in 2008, their pre-tax earnings and net income figures fell 
sharply. 

2.4.1 Pre-tax earnings
1
 

Pre-tax earnings decreased by 24.8% (-19% in constant USD terms) between 2007 and 2008, at 
USD 9.15 bn.  If the listed group is the most affected in absolute figures, in percentage they are 
doing relatively better than the other groups. NYSE Euronext figures are particularly impacting 
this indicator, as without this member, the overall industry pre-tax earningsô decrease would have 
been 13%. 

 

 
Listed exchanges accounted for 78% of the Federationôs membersô total pre-tax earnings (in line 
with their 80% share of total revenues). The regional breakdown is much more surprising with the 
Americas only representing 29% of the pre-tax earnings against 49% of total revenues. This can 
be explained by several factors: NYSE Euronext reported a negative pre-tax earnings in 2008 
(whereas they represented 40% of this time zone revenues and almost 20% of the total 
revenues), and therefore affected the Americas time zone. The EAME time zone pre-tax 
earningsô weight is boosted by DBAG, which represent 16% of the total revenues, and almost 
23% of the pre-tax earnings. 
 

                                                           
1
 Readers should keep in mind that pre-tax earnings include unusual or infrequent items (e.g. impairment 

charges), hence their sharp decrease. 
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When looking at the pre-tax earnings generated by members providing trading and post-trading 
services, they accounted for 95% of the total in 2008 (compared to 72% of the total revenues). 
Again, this figure should take into account the case of NYSE Euronext, and its negative pre-tax 
earnings in 2008. Without NYSE Euronext figures, the proportion is 89%/11%. The 89% share of 
pre-tax earnings is still largely exceeding the 72% share of revenues.  
 
In terms of products breakdown, the two derivatives only exchanges deliver a remarkable 19% of 
total membership pre-tax earnings, confirming the probable higher profitability noted before.  

  

2.4.2 Net income 

The net income figures are down significantly, at 39% in 2008 at USD 5.33 bn. The significant 
costsô increase at NYSE Euronext particularly affected the listed group. Without NYSE Euronext, 
the decrease of this group would ñonlyò be 20%, and the whole industry -25%.   

 

 

Assoc.
11%

Demut.

6%

Listed

78%

Other
1% Private

4%

2008 Pre-tax earnings breakdown
Americas

29% Asia Pacific

33%

EAME

38%

2008 Pre-tax earnings breakdown

No post 

trading

5%

Post 

trading

95%

2008 Pre-tax earnings breakdown

Derivatives 
only
19%

Cash only

13%

Cash & 

Derivatives

68%

2008 Pre-tax earnings breakdown



 

 

 

 

 

 

World Federation of Exchanges Cost & Revenue Survey 2008 ï October 2009 27 

 
 
 
The remarks made about the pre-tax earnings applied to the 2008 net income figures as well. The 
key difference concerns the net income distribution, which is quite different. The Asia-Pacific  time 
zone accounted for almost half of the total income compared to 33% of pre-tax earnings figures. 
This is mostly due to the relative better performance of this region (-21%) in terms of net income 
compared to the Americas (-54%, -7% without NYSE Euronext) and the EAME (-45%). In the 
case of the EAME time zone, this is mainly due to the LSE, which reported positive pre-tax 
earnings

1
 but a negative income, without the LSE, the net income of this time zone is only 

decreasing a lesser -14%. 

  

  

                                                           
1
 before exceptional items and amortization of purchased intangibles 
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2.4.3 Pre-tax earnings margin 

Looking at the pre-tax earnings margin (pre-tax earnings/revenues), the industry average 
decreased from 54% to 39% in 2008.  
 
As in 2007, Association or mutual exchanges largely outperformed the average margin, with an 
impressive pre-tax ratio of 59%, while listed exchanges slightly underperformed this average ratio 
with a 38% margin. 

 

The geographical breakdown shows that the Asia-Pacific region clearly outperformed the average 
margin with a 57% margin. The Americas performance is clearly affected by NYSE Euronext 
figures, whereas EAME showed a remarkable resistance (notably thanks to DBAG figures). 

 

 
A relative higher profitability of members offering post trading services is shown in the breakdown 
below (52% against 6%). But, again, these figures should be treated carefully, as the weight of 
NYSE Euronext 2008 figures constitute a powerful statistical bias in this small population, as 
demonstrated by the evolution of 2007 and 2008. 
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